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Gibhons Takes Top Drawer Amony
Lawyer-Lobhyists in New Jersey

But revenues for all law firms in the business take a slide in 2008

By Michael Booth

ust six years after launch-
Jing its lobbying practice,

Gibbons hurtled to the No. 1
spot among the top 10 law firms
that lobbied state government last
year.

The Newark firm overtook
Riker, Danzig, Scherer, Hyland
& Perretti of Morristown, which
held the top spot for two years,
according to the Election Law
Enforcement Commission’s annual
report, released Wednesday.

While Gibbons’ lobbying reve-

nues increased by nearly $250,000
— from $1.51 million in 2007
to $1.75 million last year — the
state’s lobbying business in gen-
eral took a slight hit and top law-
yer-lobbyists did a bit worse. [See
chart, next page.]

Revenues for all lobbyists fell
1.5 percent — from $54.8 million
in 2007 to $54 million last year.
Meanwhile, lobbying revenues for
the top 10 law firms in the busi-
ness slipped 5.5 percent, from $9.1
million in 2007 to $8.6 million last
year.

Though it was the first time

since 2005 that lobbying revenues
declined, members of the industry
say it will remain viable despite,
and possibly because of, the eco-
nomic situation. Clients who do
business with the state still need
representation. And, many clients
want to make sure they get a slice
of the federal stimulus money
headed to New Jersey.

“A lot of companies are inter-
ested in engaging lobbyists,” says
Gibbons’ chief lobbyist, David
Pascrell, son of Democratic U.S.
Rep. William Pascrell.

He is cautious about what this
year holds, though. “I think we’re
going to be working a lot harder
for less money at the end of the
day,” he says.

The latest top 10 lawyer-lob-
byists’ list showcased other chang-
es besides Gibbons’ move to No.
. Fox Rothschild in Princeton
and Courter, Kobert & Cohen in
Hackettstown dropped off the
list while Government Process
Solutions, a subsidiary of Hill
Wallack in Princeton, and Porzio
Governmental Affairs, a subsidiary
of Porzio, Bromberg & Newman
in Morristown, made the cut. Hill
Wallack, which ranks sixth, and
Porzio Governmental Solutions, at
10th, opened their lobbying prac-
tices in 2006.

Health care, development,
communications and gaming con-
tinue to be the big spenders when
it comes to lobbying.

For Gibbons, its three big-
gest clients were Philadelphia’s
O’Neill Properties Corp., which
paid the firm $187,485 in fees;
East Orange General Hospital,
$131,307; and Marlton’s Virtua
Health, $110,058.

—
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some of our clients to foot the bill,”
says Pascrell, whose firm had been
second on the lawyer-lobbyists’
list in 2007.

Among lobbying groups over-
all, Gibbons ranked fifth. As in
previous years, Princeton Public
Affairs Group led all lobbyists
with revenues of $7.79 million, fol-
lowed by Public Strategies Impact
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abolish the death penalty in New
Jersey.

“That was largely done pro
bono, and we were able to get

Those clients and others helped
finance Gibbons’ long-running
yet ultimately successful efforts to

Top 10 N.J. Lawyer-Lobbyists in 2008

Rank Firm* Revenues Top Clients Top Lobhyists
1 Gibbons (2) $1,756,219 | O'Neill Properties Corp., East Orange David Pascrell,
Newark and Trenton General Hospital, Virtua Health Paul St. Onge,
David Filippelli
2 Riker, Danzig, Scherer, $1,578,763 | Cooper Health System, Pharmaceutical | Mary Kathryn Roberts,
Hyland & Perretti (1) Research and Manufacturers of America,| John Kohler,
Morristown and Trenton Siemens Corp. John Pellecchia
3 Issues Management $1,271,466 | St. Barnabas Health System, Association | Michael Faigen,
(Lowenstein Sandler) (3) of Medical Device Reprocessors, Gerdau | Roger Schwarz
Roseland and Trenton Ameristeel
4 Sterns & Weinroth (4) $951,588 American Insurance Association, Trump | Joel Sterns,
Trenton Entertainment Resorts Inc., GTECH Corp. | Richard Weinroth,
Richard Van Wagner
5 Alman Group (6) $739,000 K. Hovnanian, St. Clare’s Health System, | Catherine Chin,
Westfield Kessler Rehabilitation Corp. Christopher Daul,
George Albanese
6 Government Process Solutions $723,629 Intralot US Corp., Verizon Communica- Michael Turner,
(Hill Wallack) (n/r) tions, Parsons Commercial Technology | Lisette Rivera
Princeton Group Inc.
7 Florio, Perrucci, Steinhardt & Fader (10) $667,161 United Water, Atlantic City Electric Co., | Paul Fader, James Florio
Rochelle Park Equity Industrial Properties Corp.
8 Pringle Quinn Anzano (5) $633,444 | United Health Care, Express Scripts, Paul Anzano, Michael
Morristown and Trenton Verizon New Jersey 0’Connell, Lisa Levine
9 Smith Pizzutillo (9) $470,389 National Association of Industrial Office | Mark Smith,
Princeton Properties, New Jersey Organ and Tissue| Anthony Pizzutillo
Network, LCOR
10 Porzio Governmental Affairs (n/r) $449,797 Association of New Jersey Chiropractors, | Dennis Marco, Lynn Nowak
Morristown and Trenton ProLogis, Stavola Companies
TOTAL $9,241,456

Source: N.J. Election Law Enforcement Commission

* Last year's rank shown in parentheses. n/r = not ranked last year.
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LLC, with revenues of $6 million.

Riker, Danzig saw modest rev-
enue growth, from $1.54 million in
2007 to $1.57 million, but it was
not enough to avoid being over-
taken by Gibbons.

The firm’s chief lobbyist, Mary
Kathryn Roberts, says the firm
was able “hold steady and even
increase ... our lobbying work.”

“These are unprecedented
times, so certainly the economy is
having an effect on lobbying rev-
enues,” she says.

Companies “still need to be
vigilant” to make sure their inter-
ests are protected, she says. “It’s
a treacherous time for companies
to exit their governmental-affairs
strategies, because of the danger
of over-regulation or fast-tracked
legislation that can occur as a
potential ‘quick solution’ to some
of the economic problems.”

Riker, Danzig’s biggest cli-
ents were Camden’s Cooper
Health System, which paid the
firm $131,500; Washington, D.C.-
based Pharmaceutical Research
and Manufacturers of America,
$116,500; and the U.S. arm of

Germany’s Siemens  A.G.,
$97,500.

Issues Management in
Princeton, a subsidiary of
Roseland’s Lowenstein Sandler,

came in third on the top 10 list,
with revenues of $1.27 million, a
slight drop from $1.34 million in
2007.

Its biggest clients were St.
Barnabas Health System, which paid
the firm $140,000; the Washington,
D.C.-based Association of Medical
DeviceReprocessors, $102,254; and
Sayreville’s Gerdau Ameristeel, a
subsidiary of Brazil’s Gerdau S.A.,
a steel manufacturer, $98,000.

As it did the year before,
Sterns & Weinroth in Trenton

came in fourth, with 2008 rev-
enues of $951,588, an increase
over $906,722 in 2007. The firm’s
client base remained stable,
with its biggest clients being the
Washington, D.C.-based American
Insurance Association, which paid
the firm $115,000; Atlantic City’s
Trump Entertainment Resorts Inc.,
$109,700; and Rhode Island’s
GTECH Corp., a gaming company,
$85,027.

Moving up a spot to fifth was
Westfield’s Alman Group, which
had revenues last year of $739,000,
up from $691,768 in 2007. Its big-
gest clients were Red Bank’s K.
Hovnanian, which paid $105,000;
Denville’s St. Clare’s Health
System, $100,000; and Union’s
Kessler Rehabilitation Corp.,
$85,000.

Last year was a good one for
Michael Turner, chief lobbyist
for Hill Wallack’s Governmental
Process Solutions. The firm had
revenues last year of $723,629.

“We’ve experienced exponen-
tial growth,” says Turner, who
started the subsidiary after leaving
East Rutherford’s MWW Group in
2006. “But that’s easy to say when
we started from zero.”

Like other firms, Hill Wallack
got into the lobbying business after
seeing some clients turn to other
firms to handle their governmental
affairs work, he says. “The firm
recognized there was work leaving
the table. When we opened, we
already had contracts.”

Its Dbiggest clients were
Duluth, Ga.’s Intralot USA Corp.,
a gaming and lottery company that
paid $180,899 in fees; Verizon
Communications, $136,490; and
Parsons Commercial Technology
Group Inc., which runs the state’s
motor vehicle inspection services,
$76,514.

In seventh place was Rochelle
Park’s Florio, Perrucci, Steinhardt
& Fader, headed by former
Democratic Gov. James Florio. It
had revenues last year of $667,629,
compared with $528,650 in 2007.
Its major clients were United
Water, which paid $162,130;
Atlantic City Electric, $118,730;
and Massachusetts-based Equity

Industrial ~ Properties  Corp.,
$111,013.

Pringle Quinn Anzano of
Morristown and Trenton fell

from fifth place to eighth, as rev-
enues dropped from $696,663
to $633,444. Tts biggest clients
were United Healthcare, an online
medical services provider, which
paid $110,594 in fees; Missouri’s
Express Scripts, an online phar-
maceutical company, $75,838; and
Verizon, $60,944.

In ninth place was Princeton’s
Smith Pizzutillo. Its revenues last
year were $470,389, compared
with $610,573 in 2007. Its biggest
client, Virginia-based National
Association of Industrial Office
Properties, paid $126,117 in fees.
The New Jersey Organ and Tissue
Network paid $90,117, and New
York’s LCOR, a development com-
pany, $79,131.

In tenth place was the other
newcomer, Porzio Governmental
Affairs, with revenues of $449,797.
The Association of New Jersey
Chiropractors paid $41,750 in fees.
Cranbury’s ProLogis, a develop-
ment company, paid $38,500 and
Tinton Falls” Stavola Companies, a
construction company, $36,000.

Fox Rothschild, which had
2007 revenues of $655,505, saw
its 2008 revenues fall to $405,670.
Courter, Kobert, headed by for-
mer Republican U.S. Rep. James
Courter, no longer has a lobbying
presence in Trenton. Its former
top lobbyists, Richard Giuditta Jr.
and Charles Castle, left to form
Warren’s Bevan, Mosca, Giuditta
& Zarillo, which had $446,651
in revenues, just behind Porzio
Governmental Affairs. H







